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For Greg Johnson, a former logistics expert at Federal Express who once ran a team of industrial 
engineers, the eureka moment came three years ago.  

That's when the 39-year-old Johnson bet his future on eliminating the inefficiencies of the private 
jet market, where planes fly around as much as 40 percent empty.  

What emerged was Johnson's upstart OneSky
Jets, the New Hampshire-based private 
aviation company he founded amid growing 
demand for service to vacation hot spots such as
Hawaii.  

Fed up with higher fares, declining service and 
long security lines, his customers are paying 
more than $8,500 per flight hour to charter 
private jets to Hawaii. For example, a client 
recently booked a top-of-the-line Gulfstream V 
from Southern California to Hawaii for a 10-day
trip that cost more than $200,000.  

Johnson, the president and CEO of OneSky 
Jets, talked with PBN reporter Harold Nedd 
about his company's rapid rise in the private air 
travel business.  

What about the business keeps you awake at night?  

Working to get the largest head start in what I believe to be the future of air travel. Just as the 
automobile worked its way from being a toy reserved for the extremely affluent to a vehicle for the 
masses, over the next 20 years the number of people who will be able to fly privately will explode, 
aided by improvements in aircraft and in the efficiency of the aircraft networks available. We are a 
leader in the on-demand, pay-as-you-go segment of private aviation today and I intend to keep us 
out in front.  

What are you seeing with private air travel in Hawaii?  

It is a very interesting niche market. Because of the distance and relatively low density of this route
it is not "bread and butter" for us. Folks who do fly to Hawaii with us tend to do so on later-model, 
large aircraft. We have a trip coming up in a few days where the client selected a Gulfstream V.  

What's the typical profile of the private air traveler to Hawaii?  
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Extremely affluent. Because of the huge delta between flying privately and flying commercially, 
those who opt to fly privately are very wealthy individuals. The trip for the whole jet, which is the 
only way we sell it, will range from $75,000 to $150,000 depending on the type of aircraft, length 
of stay and other factors. If someone is spending that type of money to get to the Islands, you can 
be sure they will also be contributing to the local economy.  

How would you characterize the demand for private air travel to Hawaii?  

It is a clear niche market with celebrities and 
independently wealthy individuals as the most 
frequent travelers. Demand fluctuates based on 
other competition for these people's time and 
attention. It is a favorite place to unwind for 
some of the world's most successful and wealthy
individuals.  

Looking across the sector, what's the outlook for
2007?  

Private air travel as a sector has been increasing
between 15 and 20 percent a year for the past 
several years. I expect to see the same type of 
growth in the Hawaii market segment. It is a 
market that we will definitely stay on top of.  


